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calls from national 
telemarketers, list 
your telephone 
number with the 
Federal Trade 
Commission's 
National Do Not Call 
Registry by 
registering online 
at www.donotcall.g
ov 

• To remove your 
name from most 
national mailing and 
e-mailing lists, as 
well as most 
telemarketing lists 
register online with 
the Direct Marketing 
Association 
at www.dmachoice.
org 

• To remove your 
name from 
marketing lists 
prepared by the 
three national 
consumer reporting 
agencies, register 
online at 
www.optoutprescre
en.com 

• When given the 
opportunity to do so 
by your bank, 
investment firm, 
insurance company, 
and credit card 
companies, opt out 
of allowing them to 
share your financial 
information with 
other organizations 

A Monthly Insight Into Your Finances 
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How To Get Over 

Retirement Fears 
 

As it’s depicted in popular culture 
and advertising, looking ahead to 
retirement is a time of great 
excitement and optimism. After all, 
if you’re in your 60s, you’ve likely 
been going to work every day for 
40 years or more. So, retirement 
means you can spend your time 
doing the things you’ve always 
wanted to do. 
  
While that depiction of retirement is in many 
ways true, it’s also true that those final 
years and months before retirement can be 
a source of anxiety for many people. The 
ads tell us they’re living the good life, but 
they don’t show how much sweat, work, 
and worry went into reaching that picture-
perfect retirement. 

 
Continued on next page… 
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HOW TO… 

 

 

 

 

PLAN YOUR RETIREMENT LIVING ...  

 

It helps to start by asking a couple of questions: 
 

 

Jeffrey Bird offers investment advisory services through Gradient Advisors, LLC (Arden Hills, MN 877-885-0508), an SEC Registered Investment 
Advisor. Gradient Advisors, LLC and its advisors do not render tax, legal or accounting advice. Financial Concepts, Inc. is not a registered 
investment advisor and is not an affiliate of Gradient Advisors, LLC.  Insurance products and services and Medicare plans are offered through 
Jeffrey Bird, independent agent. Financial Concepts, Inc., Jeffrey Bird, and Gradient Advisors, LLC are not affiliated with or endorsed by the 
Social Security Administration, the Federal Medicare program or any other government agency.  
All written content is for information purposes only. It is not intended to provide any tax or legal advice or provide the basis for any financial 
decisions. The information contained herein is not an offer to sell or a solicitation of an offer to buy the securities, products or services 
mentioned, and no offers or sales will be made in jurisdictions in which the offer or sale of these securities, products or services is not qualified 
or otherwise exempt from regulation. The information contained in this newsletter have been derived from sources believed to be reliable, 
but is not guaranteed as to accuracy and completeness and does not purport to be a complete analysis of the materials discussed. 
 

Getting yourself to the retirement you’ve always wanted does take a lot of work and there are 
going to be moments of doubt and worry. But here’s the thing: Doubt and worry are both perfectly 
natural. Here are a few of the common fears that were highlighted in a recent article.1 
 
The first common financial retirement fear is simply running out of money. Now, on the surface, 
that sounds obvious, and to a degree it is. But it’s not easy to determine how much money you’re 
likely to need in retirement with any real certainty. 
 
One good way to address this fear is to work with an experienced financial services professional 
who can calmly and confidently address your concerns and questions. A financial services 
professional may be well positioned to help you add more certainty to determining how much 
money you’ll likely need once you’ve left the workforce. 
 
In addition, a software program can help you make calculations and show you how much you need 
to be saving as you progress toward retirement. Perhaps most importantly, a software program 
may help you find places you can comfortably reduce your expenses after retirement to make it 
more likely that your money sees you through. 
 
A second fear that you can overcome on your journey is the fear of inflation cutting into your nest 
egg. It’s true that because of inflation the money you’ve saved for retirement doesn’t have as much 
purchasing power.1 And if inflation were to go up rapidly, for whatever reason, it could imperil 
your preferred retirement lifestyle. Those changes could be small, like not being able to eat out or 
travel as often, or they could be more significant, depending on how much you have saved. 
 
Finally, concerns about high healthcare costs are very common. It’s no revelation to say that 
healthcare is expensive, and there’s no reason to believe that it won’t just keep getting more 
expensive. So that leaves a lot of near-retirees sweating the details of their own coverage. 
But there are things you can do to help you prepare. One option may be opening a health savings 
account, which is more commonly referred to as an HSA. Not only will this kind of account help 
you cover medical costs, but it may also provide general tax savings. 
 
You should note, however, that once you turn 65 and enroll in Medicare, you’ll no longer be able to 
fund an HSA.1 
 
You want the months and years leading into retirement to be a time of excitement, not a time of 
worry. Working with a financial services professional to help you identify ways to build on your 
retirement strategy may help. 
 
1 https://money.usnews.com/money/retirement/aging/articles/common-retirement-financialfears- 
and-how-to-overcome-them 
 
Exclusive rights to this material belong to GPS. Unauthorized use of the material is prohibited. 

Five Tips to Regain Your Retirement 
Savings Focus in 2021 

 
In early 2020, 61% of U.S. workers surveyed said that retirement planning makes them feel stressed.1 

Investor confidence was continually tested as the year wore on, and it’s likely that this percentage 
rose — perhaps even substantially. If you find yourself among those feeling stressed heading into 
the new year, these tips may help you focus and enhance your retirement savings strategy in 2021. 

 

1. Consider increasing your savings by just 1%. If you participate in a retirement savings plan at work, commit to increasing your contribution 
rate by just 1%, and then try to increase it again whenever possible until you reach the maximum amount allowed. The chart below illustrates the 
powerful difference contributing just 1% more each year can make over time. 

 
2. Review your tax situation.  It makes sense to review your retirement savings strategy periodically in light of your current tax situ-ation. That’s because 

retirement savings plans and IRAs not only help you accumulate savings for the future, they can help lower your income taxes now. 
 

Every dollar you contribute to a traditional (non-Roth) retirement savings plan at work reduces the amount of your current taxable income. If neither you 
nor your spouse is covered by a work-based plan, contributions to a traditional IRA are fully deductible up to annual limits. If you, your spouse, or both of 
you participate in a work-based plan, your IRA contributions may still be deductible unless your income exceeds certain limits.  
 
Note that you will have to pay taxes on contributions and earnings eventually, when you withdraw the money. In addition, withdraw-als prior to age 59½ 
may be subject to a 10% penalty tax, unless an exception applies.  

 

3. Rebalance, if necessary. Market turbulence throughout the past year may have caused your target asset allocation to shift toward a more aggressive 
or conservative profile than is appropriate for your circumstances. If your portfolio is not rebalanced automatically, now might be a good time to see if 
adjustments need to be made. 

 
Typically, there are two ways to rebalance: (1) you can do so quickly by selling securities or shares in the overweighted asset class(es) and shifting the 
proceeds to the underweighted one(s), or (2) you can rebalance gradually by directing new investments into the un-derweighted class(es) until the target 
allocation is reached. Keep in mind that selling investments in a taxable account could result in a tax liability. Asset allocation is a method used to help 
manage investment risk; it does not guarantee a profit or protect against invest-ment loss. 

 

4. Revisit your savings goal. When you first started saving in your retirement plan or IRA, you may have estimated how much you might need to 
accumulate to retire comfortably. If you experienced any major life changes during the past year — for example, a change in job or marital status, an 
inheritance, or a new family member — you may want to take a fresh look at your overall savings goal as well as the assumptions used to generate it. As 
circumstances in your life change, your savings strategy will likely evolve as well. 

 
5. Understand all your plan's features. Work-based retirement savings plans can vary from employer to employer. How familiar are you with your plan’s 

specific features? Does your employer offer a matching and/or profit-sharing contribution? Do you know how it works? Are company contributions and 
earnings subject to a vesting schedule (i.e., a waiting period before they become fully yours) and, if so, do you understand the parameters? Does your 
plan offer loans or hardship withdrawals? Under what circumstances might you access the money? Can you make Roth or after-tax contributions, which 
can provide a source of tax-free income in retirement?Review your plan’s Summary Plan Description to ensure you take maximum advantage of all that 
your plan has to offer. 

 
All investing involves risk, including the possible loss of principal, and there is no guarantee that any investment strategy will be successful. 
1) Employee Benefit Research Institute, 2020 
 
This information is not intended as tax, legal, investment, or retirement advice or recommendations, and it may not be relied  on for the purpose of avoiding 
any federal tax penalties. You are encouraged to seek guidance from an independent tax or legal professional. The content is derived from sources believed 
to be accurate. Neither the information presented nor any opinion expressed constitutes a solicitation for the purchase or sale of any security. This material 
was written and prepared by Broadridge Advisor Solutions. Â© 2021 Broadridge Financial Solutions, Inc. 


