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• To stop telephone 

calls from national 
telemarketers, list 
your telephone 
number with the 
Federal Trade 
Commission's 
National Do Not Call 
Registry by 
registering online 
at www.donotcall.g
ov 

• To remove your 
name from most 
national mailing and 
e-mailing lists, as 
well as most 
telemarketing lists 
register online with 
the Direct Marketing 
Association 
at www.dmachoice.
org 

• To remove your 
name from 
marketing lists 
prepared by the 
three national 
consumer reporting 
agencies, register 
online at 
www.optoutprescre
en.com 

• When given the 
opportunity to do so 
by your bank, 
investment firm, 
insurance company, 
and credit card 
companies, opt out 
of allowing them to 
share your financial 
information with 
other organizations 

You may even want to 
consider having your name 

A	Monthly	Insight	Into	Your	Finances	
 

 

 

Talk Money Before You 
Walk Down the Aisle  

 
This month, we discuss what you need to know 
about money and marriage — specifically, what 
you need to know about paying for a wedding and 
what financial strategies you should implement in 
the days after the ceremony. For example, who’s 
paying for the ceremony and what’s a reasonable 
budget for wedding bands? And, after the 
ceremony, how will the household bills be divvied 
up? 
 
It’s vital that both partners disclose their entire 
financial pictures to each other. No matter how 
much you love the person you’re marrying, you 
need to understand the financial situation you’re 
getting yourself into. Get your credit reports from all 
three credit bureaus and then sit down and really 
dig through them together. 

Continued on next page… 
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TALK MONEY… 

 
 
 
 

PLAN YOUR RETIREMENT LIVING ...  
 

It helps to start by asking a couple of questions: 
 

Jeffrey Bird offers investment advisory services through Gradient Advisors, LLC (Arden Hills, MN 877-885-0508), an SEC Registered Investment Advisor. 
Gradient Advisors, LLC and its advisors do not render tax, legal or accounting advice. Financial Concepts, Inc. is not a registered investment advisor and is 
not an affiliate of Gradient Advisors, LLC.  Insurance products and services and Medicare plans are offered through Jeffrey Bird, independent agent. Financial 
Concepts, Inc., Jeffrey Bird, and Gradient Advisors, LLC are not affiliated with or endorsed by the Social Security Administration, the Federal Medicare 
program, or any other government agency.  
All written content is for information purposes only. It is not intended to provide any tax or legal advice or provide the basis for any financial decisions. The 
information contained herein is not an offer to sell or a solicitation of an offer to buy the securities, products or services mentioned, and no offers or sales 
will be made in jurisdictions in which the offer or sale of these securities, products or services is not qualified or otherwise exempt from regulation. The 
information contained in this newsletter have been derived from sources believed to be reliable but is not guaranteed as to accuracy and completeness and 
does not purport to be a complete analysis of the materials discussed. 

 

A Prenup is More Romantic Than You Think 
“Prenups” are often discussed negatively in popular culture. In an episode of Seinfeld, Kramer tells George that 
he can end his engagement by asking his fiancée to sign a prenuptial agreement. “Most women when they’re 
asked to sign a prenup are so offended,” Kramer says, “That they back out of the marriage.” As is par for the 
course for George Costanza, Kramer’s advice backfires and his fiancée laughs in his face.  
 
“I make more money than you do!” she laughs. “Give me the papers. I’ll sign ‘em.” 
 
George’s fiancée has the right idea. If one partner has significantly more assets than the other, or has a lot more 
earning power, a prenuptial agreement might be a wise move. Additionally, a prenuptial agreement might be a 
good way to protect assets intended for children from previous relationships. These agreements can also specify 
responsibilities for pre-marriage debts and can also spell out potential spousal support payments in the event of a 
divorce. By having hard conversations about money and debt before you marry, you may prevent problems from 
cropping up in the future – and pave the way for a happier, longer marriage. 
 
This premarital meeting is also a great time to formulate a game-plan for paying down debt as a team if one 
partner has a higher debt-load than the other. Working together in a way that works for both partners, can really 
wipe out that debt much quicker.  
 
For younger couples, it seems very likely that student loan debt could be a major issue, so it may be a good idea 
for couples to work together to attack debt, even if most of the debt comes from one partner. 
 
Who Pays for the Wedding?  
Weddings take a lot of careful financial planning. Without a good financial strategy, wedding expenses can quickly 
balloon out of control and that’s a dose of bad news for whoever’s picking up the tab. And, if you’re nearing 
retirement age, paying for a child or grandchild’s wedding can have serious implications for your retirement 
strategy. Be sure you can afford to chip in before you commit to covering the costs of someone else’s big day.  
 
If you’re paying for your own wedding, consider how much debt you are willing to take on as you start married life. 
Is a lavish destination wedding going to limit your ability to save for a house? Could you go on weekly date nights 
as a married couple for the cost of that designer gown? Remember, the wedding is just one day. It may be wise to 
scale back the trappings of a dream wedding so that you can put some of that money toward all the days that 
come after the big one.   

Going Public: How Are Direct Listings Different from IPOs? 

 
An initial public offering (IPO) is the first public sale of stock shares by a private company. IPOs are important to 
the financial markets because they help fuel the growth of innovative young companies and add new stocks to the 
pool of potential investment opportunities. 
 
When a company files for an IPO, new shares are created, underwritten by a bank, and sold to the public. But 
that’s not the only way for a company’s stock to become publicly traded. When a company uses a direct listing, 
typically only existing shares are sold to the public on a stock exchange — no new shares are issued, and no 
underwriters are involved. 
 
There were more U.S. IPOs in the first half of 2021 than there were in all of 2020, which was also a record year.¹ 
The number of direct listings has ticked up, too, but there were just three in 2020 and six in 2021.² 
 
Going public is a fraught process that few companies dare to navigate on their own. Even so, several 
well-known companies have sparked media coverage and investor curiosity when they chose to bypass the 
traditional IPO process. 
 
Two Roads, One Less Traveled 
The path a company takes to the stock market generally depends on its business goals. Companies that pursue a 
traditional IPO often want to raise as much money as possible for expansion purposes. Direct listings, on the 
other hand, give company founders, employees, and early investors a way to cash out some of their equity 
without diluting the value of the company’s stock. 
 
The underwriters that facilitate the IPO process typically organize a “roadshow” to market the stock and gauge the 
interest of institutional investors. They also guide the company through regulatory requirements, help set the initial 
offer price, and may guarantee the sale of a specified number of shares at the offering price. IPOs usually have a 
three- to six-month lockup period, which is an agreement with underwriters that prevents employees and other 
early investors from immediately selling their shares. Keeping insider shares off the market can help quell market 
volatility in the early days of trading. 
 
A company may be able to make its stock market debut faster and at a much lower cost with a direct listing, and 
there is no lockup period. But going public without underwriting support can also be risky. The supply of shares 
becoming available for sale is undefined, and the demand for those shares can be difficult to predict, which could 
result in insufficient liquidity. 
 
Investor Access 
One catch associated with IPOs is that many investors who want to buy shares at the offering price don’t have the 
opportunity to do so. Moreover, those who buy the stock on the first day of trading often miss out on much of the 
sought-after “pop,” because a large part of the appreciation can take place between its pricing and the first stock 
trade. With a direct listing, everyone has access to the stock at the same time, but this also means share prices 
can be more volatile after trading begins. 
 
In fact, some investors who rush to buy highly anticipated IPOs or directly listed stocks on the first day might pay 
inflated prices, because that’s when media coverage, public interest, and demand may be greatest. Share prices 
could drop in the weeks following a large first-day gain as the excitement dies down and fundamental 
performance measures such as revenues and profits take center stage. 
 
The return and principal value of all stocks fluctuate with changes in market conditions. Shares, when sold, may 
be worth more or less than their original cost. Investments offering the potential for higher rates of return also 
involve a higher degree of risk. 
 
1) Reuters, June 15, 2021 
2) Warrington College of Business, University of Florida, 2022 
All investments are subject to market fluctuation, risk, and loss of principal. When sold, investments may be worth more or less than their original cost. Diversification and asset 

allocation are methods used to help manage investment risk; they do not guarantee a profit or protect against investment loss.  
Broadridge Investor Communication Solutions, Inc. does not provide investment, tax, legal, or retirement advice or recommendations. The information presented here is not 
specific to any individual’s personal circumstances. To the extent that this material concerns tax matters, it is not intended or written to be used, and cannot be used, by a taxpayer 
for the purpose of avoiding penalties that may be imposed by law. Each taxpayer should seek independent advice from a tax professional based on his or her individual 
circumstances. These materials are provided for general information and educational purposes based upon publicly available information from sources believed to be reliable — 
we cannot assure the accuracy or completeness of these materials. 


